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Disclaimer
In addition to historical information, this presentation contains "forward-looking"
statements that reflect management's expectations for the future. The words ñanticipate,ò
ñbelieve,òñexpect,òñhope,òñhavethe intention of,òñmight,òñplan,òñshouldòand similar
expressions generally indicate comments on expectations. The final results may be
materially different from current expectations due to several factors, which include, but
are not limited to, global and local changes in politics, the economy, business,
competition, market and regulatory factors, cyclical trends in relevant sectors; as well as
other factors that are highlighted under the title ñRiskFactorsòon the annual report
submitted by Mexichem to the Mexican National Banking and Securities Commission
(CNBV).

The forward-looking statements included herein represent Mexichemôsviews as of the
date of this press release. Mexichem undertakes no obligation to revise or update publicly
any forward-looking statement for any reason unless required by law.ò

Mexichem has implemented a Code of Ethics that rules its relationships with its
employees, clients, suppliers and general groups. MexichemôsCode of Ethics is available
for consulting in the following link: http://www.mexichem.com/Codigo_de_etica.html.

Additionally, Mexichem Audit Committee established a mechanism of contact, which
allows that any person that knows the un-fulfilment of operational and accounting records
guidelines and lack of internal controls of the Code of Ethics, from the Company itself or
from the subsidiaries that this controls, file a complaint which is anonymously guaranteed.
The whistleblower program is facilitated by a third party. The telephone number in Mexico
is 01-800-062-12-03.

The website is: http://www.ethic-line.com/mexichem and contact e-mail is:
mexichem@ethic-line.com.

MexichemôsAudit Committee will be notified of all complaints for immediate investigation.

http://www.mexichem.com/Codigo_de_etica.html
http://www.ethic-line.com/mexichem
mailto:mexichem@ethic-line.com
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Introducing a transformational 

acquisition that advances 

Mexichemôsdrive into specialty 

products and solutions and 

establishes us as a leader in the 

high-growth irrigation market
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Addressing increasing challenges in global food and water security (1/2)
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Growing demand for food

Limited resources

Source: Company filings, FAO ïHow to feed the world 2050, FAO stat; 2030 Water Resources Group, OECD outlook, ICID dat. 1: By 2030 (Unesco)

+2.4 bn
people (+32%)

Increase in calorie 

consumption per capita 

from 2,950 to 3,130

Food production will 

need to increase 

by >50%

20% less

arable land
per person

40% water 

deficit 1

(demand-supply gap)

4bn people
will live under 

severe water stress

BY 2050
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12%

~80% 77%

19%

~20%

18%

69%

5%

Water Land Irrigated Land

Increasing challenges in global food and water security (2/2)
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Micro Irrigation

Irrigation is mostly 

inefficient
~70% of the world's water is used 

to irrigate only ~20% of the land

Inefficient use of water

Source: Company filings, FAO ïHow to feed the world 2050, FAO stat; 2030 Water Resources Group, OECD outlook, ICID data

Flood

Non-

irrigated

Agriculture

Municipal

Industrial

Irrigated

Pivot
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Netafim platform enables Mexichem to address important long-term
global trends that support our growth strategy and our commitment to
sustainability
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WATER SHORTAGE

Most efficient method 
for using water in 
agriculture

INCREASED FOOD 

DEMAND

Most efficient method 
to increase crop yields

ENVIRONMENTAL 

RESTRICTIONS ON 

FERTILIZERS

Most efficient method 
for delivering 
fertilizers and 
nutrients to plants

ñSMARTò DIGITAL 

SOLUTIONS FOR 

OUR DAILY LIFE

Netafim already has a 
platform that Mexichem
can use across the rest 
of the business
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Strategically Netafim provides a platform to advance Mexichemôsoperations
from a traditional pipe supplier to a leader in providing industrial solutions
with specific expertise in water

7

TO:FROM:

Pipes, fittings and 
solutions for
infrastructure, housing
and datacom markets

Á Solutions for water
management

Á Intelligent solutions for
environmentally friendly
water-efficient food
production

Á Intelligent solutions for
home heating and cooling

Á Solutions for datacom
applications

Leader in:

Leader in:
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A Closer Look 

at Netafim
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Business Snapshot: Netafim
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Source: Company filings and information

1 Breakdown corresponds to indirect revenues (which represent ~80% of the total revenues); 

ÁGlobal leader of technologically advanced 
irrigation solutions

ÁProduct offering includes:

V drippers and driplines, 

V sprinklers and micro sprinklers, 

V system components, 

V digital farming and automation technology

V and large scale project capabilities 
providing turnkey solutions

ÁWorldwide network of 29 subsidiaries

Á17 manufacturing plants 

Á~4,300 employees 

Áselling to over 110 countries

Business overview 2016 revenue by segment

Driplines

57%

Other irrigation products

21%

Other

components

19%

Digital Farming and 

Automation

3%

Irrigation solutions 

100% 

Revenue: $855mm
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Comparison of major irrigation methods
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Source: Netafim CIM, Idaho Department of Water Resources, Kansas Stare University, Lindsay Corporation, Valmont lndustries, and William Blair and Company, L.L.C. estimates

¹Water application efficiency refers to the percentage of water applied by the irrigation system that is stored in the crop root zone. The remainder of the water is lost to evaporation, runoff, 

non-uniformity, or wind drift

IRRIGATION METHODS

Flood Pivot Micro-irrigation

Crops Á All crops ÁMainly for large-scale commodity 

crops (focus on US)

Á All crops

Crop yield Á Low Á Avg 22% improvement over flood 

irrigation

Á Approximate 20%ï100%+ 

improvement over flood irrigation

Water application 

efficiency¹

Á 60% Á 60ï75% Á 90%

Field size/characteristics Á Flat topography Á Large and flat fields Á All sizes and topographies

Life span Á N/A Á 20ï25 years Á System: ~20 years

Á Driplines:

Á TW ïup to 3 years

ÁMW ïup to 10 years

Á HW ïup to 20 years

ÁGenerates much higher and better quality yields

ÁSaves significant water vs. traditional flood 

irrigation

ÁReduces cost of other inputs: crop protection, 

fertilizers, manpower requirements

ÁHigh ROI and long system life-time

ÁStability and better yield control ïlower 

dependency on weather

ÁSupports environmental and land sustainability

ÁGreater peace of mind

DRIP ADVANTAGES FOR FARMERS
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Key drivers of increasing Micro-Irrigation demand
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Source: Netafim CIM, Irrigation type: ICID data; pivot marker size: Lindsay and Volmont financial report; drip market: Netafim estimates

Note: Building blocks size for illustrative purpose only

MICRO-IRRIGATION 
MARKET SIZE IN CONTEXT KEY MARKET DRIVERS

77% Flood 
(249mm 

Ha)

(58mm 
Ha) 18% 

Pivot

5% Micro 
irrigation 

(16mm Ha)

Installed base to date (% of
irrigated land)

324mm Ha

Micro-irrigation is the fastest growing 

segment globally

$3.8bn market 

(of which 

Netafimôs

market share 

is ~25%)

Near-term 

market 

potential

10%+ CAGR

Recent trends in the Ag market

Professional farming, precise agriculture, growth of

fresh food, sustainability

Strong fundamental drivers:

Growing demand for food, scarcity of water and land

1

Accelerating 

conversion 

from flood to 

drip 

irrigation

2

3

Increased 

area 

equipped for 

irrigation

Growing 

replacement 

market
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Conversion from flood to drip irrigation
Strong market potential to increase the share of the irrigation market
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Source: Netafim CIM, Area equipped for irrigation: FAO STAT

¹ Based on company estimates; ² Assuming $2,000/Ha illustrative revenue

Á Largest irrigation markets

Á Low penetration

Á Highest potential

Area equipped for irrigation
(Total of 324mm Ha) Early stage of advanced irrigation adoption

High potential to convert flood to drip both in emerging and developed markets

Key markets for irrigation are at very early stages of adoption

Market maturity

Advanced irrigation

(% out of irrigated area¹)

100%

0%

China 13%

(7% micro-irrigation)

Mexico 15ï20%

(10ï15% micro-irrigation)

Turkey 30%

(25% micro-irrigation)

Australia 41%

(16% micro-irrigation)

US 64%

(8% micro-irrigation)

South Africa 80%

(~40% micro-irrigation)

Israel 100%

(95% micro-irrigation)

India 13%

(13% micro-irrigation)

Pivot
18%

Micro 
Irrigation

5%

Flood
77%

324mm Ha

Worldwide

23%

Advanced

irrigation
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61.9

27.9

16.7

8.3

6.4

6.0

5.3

5.0

4.7

4.6

4.3

4.0

3.8

3.4

3.3

3.1

2.8

80.0

China

India

US

Pakistan

Iran

Mexico

Indonesia

Thailand

Turkey

Bangladesh
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Uzbekistan
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Egypt
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Japan

RoW



13

Netafim offers a complete irrigation solutioné

Netafim has an end-to-end irrigation offering

Drip irrigation

system

Source: Company filings
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